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Products are issued and underwritten by The State Life Insurance Company® (State Life), Indianapolis, IN, a OneAmerica 
company that offers the Care Solutions product suite. Asset Care Form number series: ICC18 L302, ICC18 L302 JT, ICC18 L302 
SP, ICC18 L302 SP JT, ICC18 R537, ICC18 R538, ICC18 SA39 and ICC18 R540.  Annuity Care form numbers: SA34 and R508. 
Indexed Annuity Care form numbers: SA36, R529 and R530. Immediate Care form number: SA33.  Not available in all states or 
may vary by state. All guarantees are subject to the claims-paying ability of State Life.  

Provided content is for overview and informational purposes only and is not intended as tax, legal, fiduciary, or investment 
advice.

This information is not designed to promote nor to endorse 1035 exchanges. Before using a 1035 exchange carefully weigh all 
the benefits, any surrender fees or costs, and implications or limitations of replacing a policy. 

Any individuals used in scenarios are fictitious and all numeric examples are hypothetical and used for explanatory purposes 
only. Please note that the replacement of an existing life insurance contract or an annuity must not be made unless all factors 
are weighed and it is documented as suitable for the client.

NOT A DEPOSIT • NOT FDIC OR NCUA INSURED • NOT BANK OR CREDIT UNION GUARANTEED

• NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY • MAY LOSE VALUE

Disclosures
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Cash Value

Death Benefit

Long-term CareTypical portfolio assets:
Aggressive-assets positioned for significant growth with the acceptance of the risk of loss of principal

Moderate-assets positioned for some growth with the acceptance of some downside risk

Conservative--assets positioned for conservation of principal—often with guarantees

LIFETIME LTC$XXX$XXX

Concept of asset-based LTC
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Asset Care Single Premium

Asset Care Return of Premium

Asset Care Annuity Funded

Asset Care Recurring Premium

Asset Care 

Funding 

Options:
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• Waiver of Premium included

• 0 day elimination Home Health Care 

• 90 day elimination all other care

• International Care

• Claims Concierge

Asset Care 

Features: 
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Life Insurance policy

50 months

33 months

2% of death benefit

3% of death benefit

50 months

Lifetime

33 months

Asset Care AOB & COB – Joint Insureds
Concept & acceleration of death benefit options

Continuation of Benefits Rider (optional)

Lifetime
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Life Insurance policy

50 months

33 months

2% of death benefit

3% of death benefit

25 months

4% of death benefit

50 months

Lifetime

33 months

Lifetime

25 months

Lifetime

Asset Care AOB & COB – Single Insured
Concept & acceleration of death benefit options

Continuation of Benefits Rider (optional)

50 months
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Asset Care 

Single 

Premium
Overview

• Single-premium whole life policy with 

accelerated death benefit for qualifying 

LTC expenses.

• Available for issue ages 35-80.

• Typically funded through

• CDs

• Money market funds

• Savings

• Life insurance cash values
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• Married couple, earns a good income and 

prepared for retirement

• Their 2 children have graduated college 

and are financially independent.

• Main concern: family history of both 

Alzheimer’s and Parkinson’s

• They understand lifetime protection is the 

only option for their needs
Rodney, age 60 

Holly, age 60

Rodney and Holly convert a money market account

Hypothetical example
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 

Asset Care Single Premium with single pay rider
Joint contract, 60 & 60

Life Insurance policy Continuation of Benefits Rider 

$200,000

$252,076

Single Premium

Face Amount

Annual LTC Benefit 

each person
$90,744

Single Premium

Annual LTC Benefit 

each person for LIFETIME

$90,744

included

33 months

3% of death benefit

Lifetime

Monthly LTC Benefit 

each person
Monthly LTC Benefit 

each person

Rate equivalent to another 

investment

$7,562 $7,562

45.4%
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 
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All numeric 

examples listed 

are hypothetical 

and provided for 

explanatory 

purposes only. 
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• They like the single pay option but want to 

see an alternate plan design that would 

give them a higher monthly benefit

• Holly has a high pension income and they 

are comfortable with paying an ongoing 

premium.

Rodney and Holly 
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 

Asset Care Single Premium with annual pay rider
Joint contract, 60 & 60

33 months

3% of death benefit

Lifetime

Life Insurance policy Continuation of Benefits Rider 

$200,000

$379,060

Single Premium

Face Amount

Annual LTC Benefit 

each person

$136,464

Annual Premium

Annual LTC Benefit 

each person for LIFETIME

$6,956

$136,464

Monthly LTC Benefit 

each person
$11,372 $11,372 Monthly LTC Benefit 

each person
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 
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All numeric 

examples listed are 

hypothetical and 

provided for 

explanatory 

purposes only. 
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• They like the annual pay option as well, 

but Rodney said that he’s hoping they will 

never need care, so he wished the death 

benefit was higher.

• Holly is less concerned about the death 

benefit because the care their family 

needed fell on her shoulders but would 

like to see a lower ongoing premium.

Rodney and Holly 
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 

Asset Care Single Premium with annual pay rider
Joint contract, 60 & 60

Life Insurance policy Continuation of Benefits Rider 

$200,000

$399,496

Single Premium

Face Amount

Annual LTC Benefit 

each person

$95,880

Annual Premium

Annual LTC Benefit 

each person for LIFETIME

$3,064

50 months

2% of death benefit

Lifetime

$95,880

Monthly LTC Benefit 

each person
$7,990 $7,990 Monthly LTC Benefit 

each person
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Asset Care 

Return of 

Premium
Overview

• Single-premium whole life policy with 

accelerated death benefit for qualifying 

LTC expenses.

• Available for issue ages 35-80.

• Typically funded through:

• CDs

• Money market funds

• Savings

• Life insurance cash values
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Life Insurance policy

50 months

2% of death benefit

50 months

Asset Care Return of Premium

AOB & COB – Joint or Single Insureds
Concept & acceleration of death benefit options

Continuation of Benefits Rider (optional)
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• Domestic partners, Bob and Alma are both 

60 years old and have no children. 

• They are concerned about their LTC plan 

since they don’t have children to rely on. 

• They’ve been with Ed, their financial 

advisor over 20 years, and are savers who 

have been very conservative with their 

investments.

• They are very cautious folks who are slow 

to make financial decisions due to their 

fear of making a mistake – but they know 

they need to do something.

Bob and Alma

Domestic Partners with No Children
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 

Asset Care with Return of Premium
Joint contract, 60 & 60

Life Insurance policy Continuation of Benefits Rider 

$200,000

$322,580

Single Premium

Face Amount

Annual LTC Benefit 

each person

$77,419

Annual Premium

Annual LTC Benefit 

each person

included

50 months

2% of death benefit

Monthly LTC Benefit 

each person
$6,452 Monthly LTC Benefit 

each person

50 months

$6,452

$77,419

AOB + COB Balance$645,160
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Asset Care 

Annuity 

Funded
Overview

• Single-premium annuity funded whole life 

policy with accelerated death benefit for 

qualifying LTC expenses.

• Available for issue ages 591/2 - 80.

• Typically funded through money currently in: 

• IRAs

• 401(k)

• 403(b)

• Non-qualified annuities
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• Ron and Nancy have been married for 

35 years and are happily retired.  Ron is 

a retired Marine and Nancy was a 

teacher. 

• They have been great savers and have 

a sizeable IRA as well as a high pension 

income.  In fact, when it’s time to take 

RMDs, they will have more income than 

they need.

• Since Ron was a Marine, he and Nancy 

are eligible to apply for the Federal LTC 

program, but would be more 

comfortable with a plan that offers 

guaranteed premiums. 

Ron and Nancy

Using Qualified Funds 
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$200,000

$40,000
(20% Bonus)

$200,000

$24,000
10 year Annual Distribution funding 10 Pay Base and Rider

Lifetime

Transfer

$239,497   D.B./LTC benefit

Asset Care Annuity Funded Whole Life 
Joint contract, 60 & 60
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All numeric examples listed are hypothetical and provided for explanatory purposes 

only. 

Asset Care Annuity Funded Whole Life 
Joint contract, 60 & 60

Life Insurance policy Continuation of Benefits Rider 

$200,000

$239,497

Single Premium annuity

Face Amount

Annual LTC Benefit 

each person
$86,220

10 Pay Rider

Annual LTC Benefit 

each person for LIFETIME
$86,220

included

33 months

3% of death benefit

Lifetime

Monthly LTC Benefit 

each person

Monthly LTC Benefit 

each person

Rate equivalent to another 

investment

$7,185 $7,185

43.1%

10 Pay Life policy$24,000

$40,000 20% bonus into annuity
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 
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All numeric examples listed are hypothetical and provided for explanatory purposes 

only. 
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Asset Care 

Recurring 

Premium
Overview

• Recurring premium whole life policy with 

accelerated death benefit for qualifying 

LTC expenses

• Available for issue ages 35-80

• Typically funded through: 

• Earned income

• Investment income

• Pension income
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• Kurt (60) and Goldie (60) are a married 
couple who are successful business 
owners

• Don’t want to reposition a lump sum

• Can supplement with other income if 
they incur care expenses

• Would like to take advantage of tax 
deductibility of LTC premiums

Kurt and Goldie

Business Owners Who Prefer a Recurring Premium
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 

Asset Care Recurring Premium – Pay to 95
Joint contract, 60 & 60

Life Insurance policy Continuation of Benefits Rider 

$13,088

$252,076

Pay to 95 Premium

Face Amount

Annual LTC Benefit 

each person
$90,744 Annual LTC Benefit 

each person for LIFETIME

$90,744

included

33 months

3% of death benefit

Lifetime

Monthly LTC Benefit 

each person
Monthly LTC Benefit 

each person

$7,562 $7,562

Pay to 95 Premium
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All numeric examples listed are hypothetical and provided for explanatory 

purposes only. 
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All numeric examples listed are hypothetical and provided for explanatory purposes 

only. 
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 

Asset Care Recurring Premium – 5 Pay
Joint contract, 60 & 60

Life Insurance policy Continuation of Benefits Rider 

$40,000

$211,282

5- pay Premium

Face Amount

Annual LTC Benefit 

each person
$76,062 Annual LTC Benefit 

each person for LIFETIME

$76,062

included

33 months

3% of death benefit

Lifetime

Monthly LTC Benefit 

each person
Monthly LTC Benefit 

each person

$6,338 $6,338

5- pay Premium
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 

Asset Care Recurring Premium – 10 Pay
Joint contract, 60 & 60

Life Insurance policy Continuation of Benefits Rider 

$20,000

$199,580

10 - pay Premium

Face Amount

Annual LTC Benefit 

each person
$71,849 Annual LTC Benefit 

each person for LIFETIME

$71,849

included

33 months

3% of death benefit

Lifetime

Monthly LTC Benefit 

each person

Monthly LTC Benefit 

each person
$5,987 $5,987

10 - pay Premium
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All numeric examples listed are hypothetical 

and provided for explanatory purposes only. 

Asset Care Recurring Premium – 20 pay
Joint contract, 60 & 60

Life Insurance policy Continuation of Benefits Rider 

$10,000

$159,693

20 - pay Premium

Face Amount

Annual LTC Benefit 

each person
$57,489 Annual LTC Benefit 

each person for LIFETIME

$57,489

included

33 months

3% of death benefit

Lifetime

Monthly LTC Benefit 

each person

Monthly LTC Benefit 

each person
$4,791 $4,791

20 - pay Premium
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LTC planning for younger clients
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Lifetime

$1,437
Cash – write check

Pay to 95 premium 

 $1,500 month (per person)

 $18,000 year (each)

$50,000 Life Insurance Death Benefit

Long-term care annually

Lifetime for each person

Asset Care Recurring Premium
Cash premium payments (Pay to 95, 5 pay, 10 pay, 20 pay)

$ 18,000
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AGE 45 – POLICY NUMBER 1
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$72,000  Lifetime

$1,437
Cash – write check

Pay to 95 premium 

$50,000 Life Insurance Death Benefit

Long-term care annually 

Lifetime each person

Asset Care Recurring Premium - Aggregated
Cash premium payments (Pay to 95, 5 pay, 10 pay, 20 pay)

$1,692 $2,106 $2,696 $7,931

$50,000 $50,000 $50,000 $200,000

$18,000 $18,000 $18,000 $18,000



is the marketing name for the companies of OneAmerica

Lifetime

$10,384
Cash – write check

Pay to 95 premium 

 $6,000 month (per person)

 $72,000 year (each)

$200,000 Life Insurance Death Benefit

Long-term care annually 

Lifetime for each person

Asset Care Recurring Premium – Age 60
Cash premium payments (Pay to 95, 5 pay, 10 pay, 20 pay)

$ 72,000
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Difference of $2,453 annually
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STAGGERING LTC POLICIES

Current issue:

• Most don’t discuss until older age where health may be a factor

• Other planning takes precedence

• College funding

• Retirement income planning

• Accumulation / investment management

• May not be affordable for full benefit

Possible Solution:

• Staggering policies allows for coverage early (something is better than nothing)

• Affordability now while saving for college, retirement, paying mortgage, etc.

• Incrementally adding more over several years

• Potentially saving premiums in later years while being covered now

• Conditions the client to purchase the next time

• Avoids sticker shock
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Q&A SESSION
The Need for Asset-Based LTC


